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This presentation may contain "forward-looking statements" within the 

meaning of the Private Securities Litigation Reform Act of 1995.  These 

statements relate to future events or our future financial performance. In 

some cases, you can identify forward-looking statements by terminology 

such as ñanticipate,ò ñbelieve,ò ñcontinue,ò ñcould,ò ñestimate,ò ñexpect,ò 

ñintend,ò ñmay,ò ñmight,ò ñplan,ò ñpotential,ò ñpredict,ò ñshouldò or ñwill,ò or the 

negative of such terms, or other comparable terminology.  These forward-

looking statements are only predictions based on the current intent and 

expectations of the management of Esterline, are not guarantees of future 

performance or actions, and involve risks and uncertainties that are difficult 

to predict and may cause Esterlineôs or its industryôs actual results, 

performance or achievements to be materially different from any future 

results, performance or achievements expressed or implied by the forward-

looking statements.  Esterline's actual results and the timing and outcome of 

events may differ materially from those expressed in or implied by the 

forward-looking statements due to risks detailed in Esterline's public filings 

with the Securities and Exchange Commission including its most recent 

Annual Report on Form 10-K.  This presentation may also contain 

references to non-GAAP financial information subject to Regulation G.   

See Appendix A of this document for more information.  1 
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éa high-performing aerospace & defense 

company delivering mission-critical, world-

class products, services, and technologies. 
 

FY13 Snapshot         As of June 18, 2014 

Revenue: $2B         Enterprise Value**: $4B+ 

EBIT: $238M          Equity Market Cap:$3.7B 

EBITDA¹: $348M     

Cash Flow: $251M 
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Esterline isé 

¹See Appendix A 

**Equity Market Cap plus Long-term Debt less Cash 
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Core Market Breakout 
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Commercial 

Aerospace 

     45% 

Defense 

   35% 

Adjacent  

20% 
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Common Product/Market Characteristics 
Aerospace Defense Adjacent 

Regulated businesses with high barriers to entry  

Highly reliable products for harsh environments 

Critical human-machine interface capabilities 

Precision machine-machine system interfaces 

More electric / ñsmartò systems 

Mission-critical subsystems and components 
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3 Strategic Business Segmentsé 
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Avionics & Controls Sensors & Systems Advanced Materials 
~$500M Annual Revenue ~$800M Annual Revenue ~$700M Annual Revenue 
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Control &  

Communication Systems 

Avionics Systems 

é8 Core Capabilities 
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Avionics & Controls Sensors & Systems Advanced Materials 
~$500M Annual Revenue ~$800M Annual Revenue ~$700M Annual Revenue 

Defense Technologies 

Engineered Materials 

Interface Technologies 

Advanced Sensors 

Connection  

Technologies 

Power Systems 



Esterline Analyst & Investor Day ï June 2014 8 

The Esterline Team ï Todayôs Presenters 

Al Yost 
Advanced 

Materials 

Segment Pres. 

15 years 

Frank Houston 
Avionics & 

Controls 

Segment Pres. 

30 years 

Alain Durand 
Sensors & 

Systems 

Segment Pres. 

12 years 

Bob George 
Vice President, 

CFO, & Corp. 

Development 

17 years 
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ÅDriving to Key 3- to 5-Year Financial Metrics 

ÅStrong Organic Growth Opportunity 

ÅAccelerating Consistent Companywide  

Performance Initiatives 

ÅCapital Deployment Focused on  

Total Shareholder Return 
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Investment Highlights 
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TTM
2Q14

3-5 Year
Target
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Goal-Directed Drive to the Future 

~5% CAGR 

Organic Sales 

$2B 

Key Growth Drivers 
Å Leverage program 

investments for increased 

platform content 

Å Ongoing benefits of strong 

commercial market cycle 

Å Well positioned for current 

defense market opportunities 
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TTM
2Q14

3-5 Year
Target

Sales Incl. Acquisitions 
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Goal-Directed Drive to the Future 

~10% CAGR 

$2B 

Key Growth Drivers 
Å Leverage program 

investments for increased 

platform content 

Å Ongoing benefits of strong 

commercial market cycle 

Å Well positioned for current 

defense market opportunities 

Å Strategic M&A 

ï Revised focus on bolt-on fit, 

capability and synergies 
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TTM
2Q14

3-5 Year
Target
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Goal-Directed Drive to the Future 
EBIT Margin* 

11.9% 

16+% 

Key Margin Drivers 
Å SG&A improvement 

Å Aggressive lean deployment 

Å Implement strategic sourcing 

Å Leverage organization  

and systems 

*EBIT ÷  total sales 


